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Property market commentary is almost 
always focused on the numbers although 
unless you are a significant property 

investor, many of these statistical observations 
can be confusing to the “mum & dad” buyer 
trying to read the market. 

When buying the family home, as long as 
you buy and sell almost simultaneously under 
similar market conditions, then the state of the 
market is almost irrelevant. In fact, upgrading 
your home in a slow or falling market is 
beneficial because if you assume a property 
market has fallen 5 per cent, your $550,000 
home might only fetch $522,500, yet your new 
home previously worth $770,000 now sells for 
5 per cent less at $731,500; a $9,000 benefit.

Alright, this is a crude example but in 
this current market, it is the $1,000,000 plus 
price bracket that has had to discount more 
than property priced around the Perth median 
of $522,000. Metropolitan wide, sellers are 
discounting an average of 4 per cent below the 
initial asking price in order to sell whilst those 
having to drop from their original list price to 
sell are dropping by 6.6 per cent.

Buyers are just beginning to emerge from 
their holding pattern with the recent interest rate 
cut giving greater confidence that the market 
has bottomed. If you are an upgrading buyer, 
this market is ideal and you ought to proceed 
with confidence in such a low inflationary 
environment. It is an expected cliché, but as an 

investment, property has always been a long 
term prospect and the family home purchased 
in 2016 for the median $522,000 ought to 
(so history tells us) be selling for $1,044,000 
sometime within the next decade. So even 
if the median falls back to say $500,000, the 
expected value in ten years is still an impressive 
$1,000,000. 

Based on previous market behaviour it is 
somewhat inevitable that property prices will 
continue to rise over time and affordability 
constraints aside, those hesitating to buy 
when there is so much choice about is counter 
intuitive. In a rising market when people gain 
confidence to buy, stock levels fall as demand 
increases and choice becomes so constrained 
that many buyers are forced to buy houses 
inadequate to their needs. Others choose to rent 
whilst waiting for the right home but ought to 
be mindful that in the event their dream home 
comes to market, finding a replacement tenant 
in a flat rental market can be harder than you 
might think.

Sure, be choosey, take your time and re-
visit homes on your short-list more than once 
but don’t wait for the market to turn and for 
your choices to lessen.

Want more property info? Email me
hayden@dgre.com.au for your free REIWA Suburb Report
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